
(205) 271-8446
uptickmarketing.com

CASE STUDY
Cowin Equipment Company



THE PAIN POINT:  Although Cowin had a website, the company’s online 
visibility was poor. They were consistently being outranked in search results by 
competition and needed to grow market share, especially as they expanded into 
new markets.

THE CLIENT
Cowin Equipment Company is a dealer of construction equipment 
headquartered in Birmingham, AL. The company sells a wide variety of 
heavy construction equipment from the industry’s leading manufacturers 
across Alabama, Georgia, northwest Florida, and southern Mississippi. 
They also have a very large and diverse rental fleet, as well as a strong 
product support team.
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THE GOAL
Increase online visibility in search results.

THE SOLUTION

Uptick Marketing decided to take advantage of the fact that a significant number 
of those in the construction industry were searching for construction equipment to 
purchase or rent across Cowin’s territory. Being more visible in search results, then, 
would result in more business.

UPTICK CRAFTED A STRATEGY THAT INCLUDED:
1. Search Engine Optimization – performing on-site and off-site optimization for
targeted keywords to enhance the website’s visibility with major search engines.

2. Content Marketing – creating blogs on a regular basis that were not only optimized 
for keywords, but were also full of engaging information for target audiences.

3. Social Media Marketing – boosting visibility by promoting the Cowin brand and its 
created content through select social media platforms.

THE RESULTS
After working with Uptick, Cowin’s online visibility 
increased dramatically, as its rankings for key search 
terms improved significantly.

One recent success came in the form of an inquiry from a major construction 
contractor located across the U.S. The contractor was contracted to perform work 
in Alabama and needed a construction equipment rental partner. They performed a 
search for heavy construction rentals in Alabama and Cowin was at the top of the 
search engine rankings. After clicking on the website, they were able to fill out a quote 
and then talk to Cowin rental specialists. The result was an $800,000 contract over six 
months – plus consideration that if the contractor received future work in the area, 
Cowin would be at the top of the list.



Before working with Uptick 
Marketing, our digital exposure was 
very limited, almost non-existent. 
Through their expertise in SEO, 
digital content management, and 
social media leverage we have seen 
vast improvements in new business 
development and an overall 
increase in awareness within our 
target markets. Jamie Parris and his 
team have taken a direct hands-on 
approach to discovering our needs 
and goals and then formulated a 
well-laid plan to help us achieve 
these goals. We look forward to 
continuing this partnership and the 
success that is sure to come.

 -Matt McGowin, Assistant Sales Manager

“

”

Bottom Line: Uptick helped land a major contract 
for Cowin from improving their online visibility.


